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Pharmacy 
transparency

Cummins plans for transparency
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Dental 
transparency

• Launched in 2013

• 65% registration

• Local providers 
reducing rates

Medical 
transparency

• Launch in Q4 2014

• First dental customer

• Led agreement with 
Delta Dental

• Launch in Q4 2014

• Upgrading Rx 
integration with ESI
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Key Benefits of Pharmacy Integration
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One-Stop 
Shop

Complete 
Pricing 

Approach

Education 
Information

Understand 
your spend

Access by 
Web, Mobile 

or Phone

Combined 
experience 

for
Medical 

and
Pharmacy

True 
Convenience: 

Anytime
Anywhere

Retail
Mail Order

$4 Generics
Therapeutic 
alternatives

Consumer 
Reports Best 

Buy Drug 
reports and 
information

FAQs

Prescription 
drug claims 
history for 
the entire 

family
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Sample screenshot of Rx functionality
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• ‘Dental’ search terms are within the top 15 searches overall 
on Castlight

Clear demand for Dental among our users 

4,700 Users 6,500 Searches

In the past year:

Data supplied by Castlight Health, from 

8/6/2012 - 8/6/2013
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Key sources of value from Dental integration

Castlight 

Dental

Increase 
engagement with 

predictable 
services for all 

users

Teach users 
healthcare 

consumerism 
through Dental

Drive additional 
savings to 

employers through 
network directing

Enable more 
integrated &   

holistic patient 
management
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Future functionality – appearance, functionality, pricing, and timing of actual features subject to change.


